Investment white
paper

BBLC is repositioning from a single-product loyalty concept into a
multi-division technology holding company. The thesis is
straightforward: combine compute infrastructure, capital-markets
connectivity, retail trading execution, and Al-powered investor

discovery under one OTC-quoted vehicle.




TICKER

Publicly quoted on the OTC markets. Corporate headquarters in Vancouver.

STRUCTURE

Six operating divisions across compute, capital, trading, and intelligence.

STRATEGY

Build value through operating revenue, division-level partnerships, and capital-
markets visibility.

NEXT STEP

Unify the public story, launch division updates, and grow the shareholder base.




2. The opportunity

Al training and inference demand is outpacing supply. InfernoGrid turns idle GPU
capacity into a marketplace, giving providers income and Al teams scalable
access.

Growth companies, brokers, and dealers need a neutral platform to surface
opportunity and manage deal flow. Koilink and Capistral address opposite sides of
the same problem.

Orvexa offers a premium self-directed experience with institutional-grade order

entry, real-time data, and bank-level security through licensed partners.




iSwiped and TradeDNA use Al and card-based interfaces to match investors with
relevant public and private companies without spam or cold outreach.

Each division targets a distinct market, shares the parent brand, and
can integrate with the others. Not every division is revenue-generating

today, but the portfolio is designed so that live divisions fund the

rebuild of the others.

REBUILDING

REBUILDING




Current division status is based on the September 2026 website audit and
management input. See the data room for detailed product roadmaps and financial
contribution by division.

4. Business model and revenue
drivers

Monthly and annual subscription tiers for investor visibility, issuer profiles, and

premium trading features.




Placement, listing, and engagement fees as companies and investors connect

through the platforms.

Take rate on GPU provider revenue or markup on compute sold to Al teams and

enterprises.

Premium market briefings, sector reports, and API access for subscribers and

enterprise clients.

Financial overview

Metric Current / Notes
Most recent

Shares outstanding [TBD]



Metric

Estimated cash
position

Annual run-rate
revenue

Primary use of
incoming capital

Current /
Most recent

[TBD]

[TBD]

[TBD]

Notes

Subject to SEC/OTC disclosure; verify in
filings.

Management to confirm before any
offering.

Based on live division subscriptions and
fees.

Compute expansion, platform
engineering, sales, compliance, and
marketing.

The next 12 months are focused on four levers: brand consolidation,

division launches, revenue growth, and shareholder-base expansion.




6. Risk factors



BBLC is committed to transparent governance, clean capital structure,
and capital-efficient execution. Detailed bios, shareholding, and board
composition are available in the data room.

JL

Founder and Chief Executive Officer

MG

Division heads and operational leads

BD

Independent oversight and audit

Contact investor relations for the full leadership deck, governance documents, and
audit committee charter.




8. Investment highlights

One ticker provides exposure to AI compute, fintech, trading, and market
intelligence rather than a single product bet.

Capistral and Orvexa are live and generating revenue while the rest of the
portfolio is rebuilt.

The Open Access Grid identity gives each division room to grow while keeping the
parent brand coherent.

The new investor relations portal, media kit, and outreach plan position BBLC for
a broader shareholder base.




This white paper is for informational purposes only and does not constitute an offer to sell
or a solicitation of an offer to buy any security. It is not a prospectus, offering
memorandum, or investment recommendation. The securities of Blockchain Loyalty Corp
(OTC: BBLC) may only be offered or sold in compliance with applicable securities laws.

Forward-looking statements contained herein are subject to risks and uncertainties. Actual
results may differ materially from those projected. Past performance of any division,
product, or strategy does not guarantee future results.

Each investor should consult independent legal, tax, and financial advisors before making
any investment decision. BBLC, its affiliates, and Oction Labs Inc. / Oction Consulting and

Marketing Inc. disclaim any liability for decisions made based on this document.
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